B gmd) AL

ant DA ety A Al @l Ll Market segmentation (§gull dijad Cajyes
iy ol ag Allad Al G6S nyg L Luilatie Clegena ) mihd ) i) Gsm
Gl o (milad o ccDicas o by o cclala ol (Blgd sanlgl) de ganall sliac]
Al ddee i ) GAY) Glegend) e degana IS sleacl cilidy oy dgline
US e GaRl5D ibide Lgud gy Ciliniilind Cleganall ol il o3a allan o8 ¢ Ml

g
CpSlgiaall glgud A5 julaa .
Had) Clegene danl pan (gl Gloud Ajad A L) il pead oSa
ASlusy At Rl (AglE e
48)aal) dgiadl) LY.y
JB (e aladnny) da5LA L) e Geographic segmentation daaleall 455l e

o @Y Lailoe o alaeVl duilaie Glesens A Gouall assi o agily Lo sesall

Lgalie Lo alaieVh o Jleall of coad) ol shalidl ol «cul¥sll ol ¢Jsall



L8)2 ganal) A53al) LY.

Ll gy g€ 4wl 4 Demographic segmentation il gaall a5l i
Ssiy dhegenl chunall (s el Dl dllly Ggud) J8 e Llatsuly legas
Jie il san Chpitie (o ol OSlgiall Cilegane dd)pe ganall A3l Capad L lgilaslaa

wb c&)ﬂ\ ‘Uﬂﬂ\ dé}u&\ sha 8)9d @sz\ e c(-;:\hﬂ\ ‘Zgju.m‘g\ cJaal 6)Aaj\ cw.\;j\
Al Al ¥ Y

Se el cld ) cppdal adsy Psychographic segmentation dawaill &33anl) o6
aidgl 0yl eliad 40 slal) Jaai (uSay cAiaddll (ailad ol slall Jaas cduc iy daall
T oo Ble sball haiy Al Lubidly Lalai@ )y doclaa¥) Lladll o 4tlafingg
Lia Goudl aouadls (Sarg .akllgag aSha| caadlgy cailala @) 8 Lo padill Al ciledd) (e
g s Osiad Ly islety L (o sl gl ¢Sl elly cclalaaly il e ol
Al ladia¥) ela La ey cagibs Blal Guen oY) Losidy Al claiid) o s gedl)

L3sadl A3 3 slal) Llal
agilatie sllacls Y 1sastd ¢3sud) A5ail draddll madle Isediicy of Liad Gseall (Ko
Claiie dla 8 o3 A3l Lol #lad Bty cllgied) duads ae GH5T dpadd

gl Gy ially ¢ selilly ¢ flally ¢ Jranl



el Ll clamidl e aaall Ulas e dclaaV) dadall g Jpalds
Liay (g .é}.‘:\j‘ 2\:1.&_.'15‘5 L@_\A d}u:u &;ﬂ‘ Q\)AAM é;} 45;\)33\ U'_!\JLQJ cwb cﬂwjﬂb
Al ae @50 pallads Al Gledy Glaiie aeal Jde G e woall Jead

JAdagad) e Laay)
:\...\SJM‘ Z\.a‘j,sd\ L8

crdilan ool Glegana ) ¢5L5) Behavioral Segmentation 4Sglud) 28janl) ads
lalial) Gy U Boadl ansdi S of Ky ziall agiblaiad sl cagilalasinl ol cagdilsag
gy ) Slabiall o il L (gid A Clwlidl ol i) ehds 24l b Sa )
co5lyd o (Sl aiiall 1gad

Clatiall e Sgmyall Al Lgishey Al Aual) Caidn cagilala 8 21 CadEaY Tk,
Joasd) Dl aigiy Al Gailadl) of ailall BlA o Boall aueais Sl oSa i)
L3l 038 cand . oiiall (ga L b2y Le Ao oy il S U Ldeadd ) i) (g lgile
.Benefit segmentation "ailially 45l

cdaing addiie (Bile pdde pdde pe faddiuall Als s GG sl Sar WS
Aasial Jaee oy Glond) pands (Say cJeaia (law Ay -plitia p2iicag (Bya Jg¥ priins
OSlgiesall 25a5 Liad sasall €5kl yulead) (o pdlipe oy cchpnia tAandll i i)



Jmlaall fasatia dfjadll Lo

Al danl selid LGgadl el aaly atie ol Jbae o Osfgua) adiny Lo Dl
oo lailas ST el Cipes o &S5l /5 i cuhaa (LudlE said Baaia ke
838 e il dpdiged ralpy Cilatiie mandli o Giguall e lin Lae Lk )y lalals Cus
Bl DA (e 83l Cilajie Gpuad (A mlaal) Baaie A5 gt ¢ AT Saan e Uadl

asaall 3ledl J cpisad) Jyay Jenn Laa Leiig e

et Gload Afia3 julaa .Y
I Ll e daaly Lelsil Business-to-business markets Jle¥) Glgul (acai
ba (Sar . lgd Osleny Al ddbadd) ddoudl cleladll jadiy waad (sl o cagly

aldl el pailad (sl ga tlgte SN (Blsul) A3l degiia julee Jlesial

.QGM\ 5‘55‘5 6@\ uaf:ha;“ 6¢b4ﬁ\ C'_I‘c‘\)élj
Gl god Y. Y

e dlial) Egiigus mabully Wliliia 8 coladaially clSHa0 (e ddbisall glesl) Cabias
g Bb 8 @) Gl oDl eha) SIS Gan g debadll iy 8 i

B asty o Wie zla) pheael (Sar Aiae dony Slatliel Gabi ol (diide Juags



OISy o dlgill gaiian cldgiial saias chldl grias idie Glegeas J) LN
(Osriadll 1 Jie 8S Glegene 4 G Ls G Criad (Ko WS L2 Dlal )y Dluall
Al Hlan ol cdleadl Hlan iyl ye clabaial) cdegSall cVISHN ccleadl) 5345

daliial) (ailad LY. Y

Y el alelazial sl o handl daise cdana DAL Bale (gladl (grdall Clala Cibias
Gilalial caidn 38 LS L agibide aan e caulifi Dje Slagead fale (pjididl HLS Gl
gl pailiad Cus e @AY bl A ) Al (e dibde SWT A gl cildbiag
Bad ) sl cualsal) aiiae of Jaadld claladin¥) Gus e Ll el cllliag
Ll Shally Gojladdl cilalin) S (il 3 L agilaiie aladied 28S sy agdlsad

8l gl el o laslally
sl clslialy adliall ¥, ¥

Gadi Cua L lgeadind Al ehdll clelia) alian WS cilabaiall gie Giad Al adlial) Calias
Ll daddg aed ) Ol zlss e rw gad)) a3 2yedl e SN (an
Land cc\)«ﬂ\ dlac @ Z\A)La C'_I\cbal C'_ﬂS)Aﬂ\ U (-;Ai:\uﬁ EIR L;l 5\5\.«@}[\.} .(.AEAS\ C;'u.aﬂ

Aigye Sy Aalyea Ji Clehal e ol Ay sV ciliailidl e AT @ld 8 shall



liaun 52ny IS (98] I8 macs cpn 3 cbiiall 433850 Ll (ggins AN (i
Bac aa ol daly ehd Jggeue ae Dysall Jalaky By S IS @lalial ehd agi ol

Lt b ol eVl sda e IS e i L Adiae Sligies ) (5380
duaddldl Jailadl) ¢, Y

e Csdall Cilidy S8 A5 bl A ey cpdall G duaddll ClDIBAY) Gl 8
DAl Balaily ecllgseaally cshal) 1A e yibilly cilainall jlaliall aa aglaled cus
GlBMall 348 L0 Y

SN (e el At AN ae AL Llyainadg 598 e ol JleeY) Glsad A3a0 (K

SV Bl e Jggae b o padd et DA e Sl e alatiuls eyl all

aal) cp bl Qlial e aadgen 99V eliac ) K Lad A

Al CilaAia andi LW

L . ganall Gocally Allad ye ) Baude je el A5janl) 2l g Byl (mms (0 g
Dl by clginal Joba gl e odl o el Nie Ljlall cilig yiall Gload Chviai 5251

G0 eane Y e dsag (e pisll e g 13 L A50D cilg pdall eDlgial ol elyd pailadl) sda



S Y Al e dasll) cleWadll Gl «3sadl Djadl lgalatind oKar A ulealy Gkl

A el (ia3 o Lo Allad

Aahall 4y g Uil pan bl o 536 A5 058 of s toabal) LB o
ae G850 clad ol clatie e o plladll pailad Gud acley aailadg
Aieca oSl cilalia

Iyl QYL 0 o113 Sy il deasl) o muiall 05 ol 1 g AilSa) @
canll (Dlel) mgally (con Al Hlad caysill Slgd) aysill DA (e Goud)
ha oy el aling Lo ag Ol cginall 2pn0 llgiaal) alay o ang 3 (e cCsa)

sl e Al e Aaill) AU dhagiesal GBlond) Ciuyes die tduaally aaal) e
Goal) 53 CulS 5l Dya (ol aaa OIS 136 L Lgana (el ol of AAN dully
Oigmall S o ne ASA LS AL g (e (Kan Y B Lgild A Al
Gl 53 (530 ans Lt oy Apliiceally Blal) Aadgiall dimsy o g Uil a8 13)
ALl (3Hall ¢ Cppndlial) axe ) Lol (Bl pigiall saill Janay ¢ Jadl anall
Gl ok Alsgu) Goaadl M Jgaasl Lty o(Abad) claniall (uadliall Joia
s las Y zslsl o ays

Clielly lalally pailadll 3 @lis § asay daall) Al Clulal et pladll o

uaied CleUadl) sda o o aSEN Ciagty WS LAl dilee e dailil) cle Uadll oy

Y



sl I8 SlYly HsSA Glatiad 136 Al isedl) pidall yealial Cibide <5

At clelad elkiy Y A sda 4 agilh Ajlall Glgpiall (Gigud 29¢al

O bl plladll b il cusien of mp (ABaill man s idaladl) e
A getll 3sgall g Ul Cumiion O o AT e AN (gl lasls Guilatie
A5 adais 1 13 Ll e sl el b bl el Ly 3S5al

cblagiul ast O 13 Lo Cang D op Watll duslie cilead i cilaiie s

Lbagianal) 438 guad) cileUadl) a8

o Al cle Ual) a0a3 A58 e Cangy diaall (e Aaill Al cile Uil i ae;
ol Gupidiall degane 1o target market ddsgicall (oud) (sSh Can L \gilagialy a st
Sua (Sag - agdadiy agdl dasll] Al &5 Gpdly Sitae pailas of clals Csgldy
it Grsell) gosally Jalall Calagaad) (e Cligianal) o3 53 L CHagERY) (e Ciligisa B2
S slgly (SO Gusadll 5 Guall Gagdll) il GlhgaU Dy (Sl

(5 Grpnadll) Tan Gaa (s5hna e



Gaill & Gagul) L.

sl sl Undifferentiated marketing (el e asatll Lol 3580 oL J
S aeal aaly Gilatie i ) aaly piie anitiy st Lexic Mass marketing (syelaal
o) g lena S (guall e Gisall OIS Ay Llaaly Laises g ol 8 deaiions
iSpadl clalall o @l e Gl 5 ) GO G sl dle sa La
Mis Duracell o .cilalall b (Dayl e 53S0 e Lage Gsall 8 (Slgiall
& a3l Slgind) auanl dgaga (3-VOlt AAA (AA (C (D) dibiss slaal cillay
0sS A) Ble) (B Gruall e Ggudll Jany g Bsall duig 5K 83ea¥ly el

achHl cilatially 258l dually Jladl o LS S aa ) dilatie cilalald) g
oty daliY) Bl ad) Cun (e Gasedll e gaill gd Anlady) Al a2y e
Ol ¥ Dhlae 4l o Y] eanll Gralell gy ol Slan) Gomnian g digusl) Callsl
Lo 13) il (o apaall anly geites Bgudl b el sliny) Jslas ) 2S5 aslss 33 . g
Glals 25 Goadl Gaua e ilelhll daradiag dgage Aty agie  anily Gsudliall A8

il (K e Ual) o3a e (L3
(Gaeall) Gageal) LY. ¢

Baaia Calatie sy A58 W8 e Differentiated marketing (gimall gageall Ju

SN Bgud) Geun sl Egw cilelad lala g LAY lgasana Sy dilide Eakiged gl



Toyota Lgg dSHd zin . cileladl) o cabidiy o U JS aca Slgiaadl ailals alis
dalide danyd e JS Gagia—Lexus (Toyota (Scion—ahbull (e 4lad ldle 82
. Ggadlly Y RIS &) ) Gl Gl ik ple JSAy oSl e
lgusi A5, 255 By L maill e Gugedll alyy A @b o €] Gilae Ay B Glkall
a2 OSlge ) dsagl) & ledag e sty (Gaall Gl dapladl sylacas

sl
JSal) Bagudl) Y. £

(e 2alg g Ul & LAY Concentrated marketing <yall Gagedil) 8 Wagga 45,40 S
Y A fsall Gl Gigedll e iy 8 LBaie cilelhd Gilagiul oo Lase Gsud)
aadic Glerdy Cilaiie a3 A GG by 38 LS Gsadlial g Al 3lsall dlii
Citea QL) g ¢ act IS gal) g Uil ) 30iil g A5 Sl Gapel) (Ko Tan

Baganall (sull 838 G Bpd ol dacadie K50 Lghas & Ul 138 e draw
OB ey Ao plad Jo 385l Gawaddl) lelaay Al Gluladl) e at)ll ey (S
Jls & Ll Llasse 3 ) aaly g Uy 3580 b)) (s 28 Liad Llalae Sl Gaseill
o gl aan i b Uadl) (a5 oy g Uakll 138 aa Bsi Joaall L daa (udlia Lo

Al el Ao dds jhalaa ) ddea Sl cilals



) Gagudl) (€8

AN Lt gutl) zabylly latiiall avadiy aewany Micromarketing Sial)l (gagedl) a2
@Mﬂ Gagaal ‘J‘ g’)ﬂ‘ Grgedl) paaly LBadsa oS oG8l o Cpaaaa Al 5led

e @l Lo e g lly 4)lall ilodlall manay Local marketing adl (3:suill o5
sk s el sy celal) oadguladl G Glegens @ilizyy Glals
o onlaall LI clala pe Gl Lo saliall (aua cilatiall aulaiiy (e e Walmart
20 535 8 LS L Gupedlly Y] RIS why o adl Gaseal (s el ik
Blsdd) Slliiag clals we @80 ) A ad Gus Adngd JSLae 313 L) dsledl
oy el s Ao Aplaill Adlall 8hoa Glisds 25 8y Adba) didad)
g s Ao A5a) acliy el 8 sl 3iseal) (€1 AaBR) (3lsul) B A sel

A A jaal) aBlsall e Bl Jaladly ISl AaSilly clalall 8 cABEAY)

A Cun (el Gueedll daall AW e Individual marketing syl 3igll Ll
Glay b (Slgial) Dty Clals ae G5 Lo Lkisedl) malully Clatiall aenss
5 HP 5 Dell zaui Mid .One-to—one marketing aul Lad sajdll Gogudll e
& skl aalu 3y e giiall Ll Gledls cilalin) e 38lsE CisneS awaiy Apple

Gl e gl 138 okt b ¥ lg VL) Ll gis

AR



o Ul

Ferrell O.C. and Hartline M.D. (Y+))), Marketing Strategy, °" Edition,
Cengage Learning, USA.

Grewal D. and Levy M. (Y +), Marketing, Y9 Edition, McGraw-Hill, Boston,
USA.

Kotler P. and Armstrong G. (Y+VY), Principles of Marketing, )¢ Edition,
Pearson Education, New Jersey, USA.

Kotler P. and Killer K.L. (Y*)Y), Marketing management, ¢" Edition,
Pearson Education, England.

Kotler P., Wong V., Saunders J., and Armstrong G. (Y**°), Principles of
marketing, gt European Edition, Pearson Prentice Hall, England.

Kurtz D.L. (Y+)Y), Contemporary marketing, ) °" Edition, South-Western

Cengage Learning, USA.

'Y



